· [bookmark: _GoBack]How did the idea of MYRE Capital come into place and how has the company grown since inception? 

Despite being a lucrative asset class, commercial real estate has traditionally remained inaccessible to retail investors. The barriers to entry include the high ticket size (50cr+), market opaqueness, and lack of expertise. This is the gap that we are trying to bridge using technology and a futuristic investment platform. At MYRE Capital, our vision is to build a platform focused on expertise, transparency, and trust for investors to facilitate real estate investments in institutional grade opportunities - this will enable us to democratise a traditionally antiquated asset class and hence reposition Indian CRE on a global platform.

· What are the biggest challenges that MYRE has faced in the start and how are we trying to overcome that?

Being a market leader and establishing a new investment category came with numerous hurdles and challenges along the way. Having previously burnt their hands in this asset class, many retail investors were deterred to reconsider investing in commercial real estate. Building an avenue for such investors to safely access institutional grade opportunities required establishing track-record, providing state-of-the-art cutting edge solutions, demonstrating execution capability, and most importantly providing an investor-first approach. 

· What is the future of CRE and Proptech and what does it hold for Indian and NRI investors?

The commercial real estate market in India is expected to grow at a CAGR of approximately 13% during forecast period (2022-2027). The COVID-19 pandemic resulted in the work from home (WFH) culture, which had a short-term impact on new space obligations. The commercial real estate sector in the country has been greatly boosted by government initiatives, such as Make in India, and other reforms in the realty sector, such as the introduction of the Real Estate Regulatory Authority (RERA) and GST as per a report by Modor Intelligence

As per MYRE Capital’s Neo-Realty Survey, a whopping 53% of the NRI investors choose CRE as their favourite investment vehicle over ETFs (21%), Mutual Funds (19%), etc which shows the demand which in turn which further contribute to the growth of the industry and market size

The Commercial Real Estate market in India is a multigenerational asset class that has stood the test of time. There has been an increased interest from institutional and retail investors in such assets that offer a competitive yield, annual capital appreciation, and an opportunity for wealth creation.
· Please give us some info about your upcoming properties, future plans and tech developments

We at MYRE Capital have been able to scale to an assets under management (AUM) of 200+crore in excess, 30,000+ users, and a 100% performance track record in only 1.5 years of operation. Going forward, MYRE Capital also plans to expand globally, starting with locations in UK, Singapore, and Dubai. The company also plans to establish partnerships with foreign platforms to facilitate a larger eco-system and enable access to global investment opportunities in real estate.

· MYRE Capital is going to launch a 500cr real estate AIF, how is that shaping up and what is the newest development on that? Also how will investors benefit from this?

Considering our track record and asset base, we have received a lot of interest from institutional investors to also offer an Alternative Investment Fund (AIF) framework for investment. Catering to this huge demand, earlier this year we announced India’s first and only Neo-Realty AIF. We are on track to launch this within the next 2-3 months and are already seeing strong traction for the same.
